


Who is IPS?Who is IPS?Who is IPS?Who is IPS?

Locally owned Financial Planning & Mortgage Broking CompanyLocally owned Financial Planning & Mortgage Broking CompanyLocally owned Financial Planning & Mortgage Broking CompanyLocally owned Financial Planning & Mortgage Broking Company

Established 2001Established 2001Established 2001Established 2001

Operate under the Garvan licensee for Financial PlanningOperate under the Garvan licensee for Financial PlanningOperate under the Garvan licensee for Financial PlanningOperate under the Garvan licensee for Financial Planning

Operate under Choice Aggregation Services for Mortgage BrokingOperate under Choice Aggregation Services for Mortgage BrokingOperate under Choice Aggregation Services for Mortgage BrokingOperate under Choice Aggregation Services for Mortgage Broking

Ranked Number 3 in NSW and 7 in Australia for GarvanRanked Number 3 in NSW and 7 in Australia for GarvanRanked Number 3 in NSW and 7 in Australia for GarvanRanked Number 3 in NSW and 7 in Australia for Garvan



The IPS TeamThe IPS TeamThe IPS TeamThe IPS Team



Why come to IPS?Why come to IPS?Why come to IPS?Why come to IPS?

““““AdviceAdviceAdviceAdvice””””

The Oxford English Dictionary defines advice as: The Oxford English Dictionary defines advice as: The Oxford English Dictionary defines advice as: The Oxford English Dictionary defines advice as: ‘‘‘‘guidance or guidance or guidance or guidance or 

recommendations offered with regard to future actionrecommendations offered with regard to future actionrecommendations offered with regard to future actionrecommendations offered with regard to future action’’’’

A search on google.com found the definition of advice as: A search on google.com found the definition of advice as: A search on google.com found the definition of advice as: A search on google.com found the definition of advice as: ‘‘‘‘opinion about opinion about opinion about opinion about 

what could or should be done about a situation or problemwhat could or should be done about a situation or problemwhat could or should be done about a situation or problemwhat could or should be done about a situation or problem’’’’

(thefreedictionary.com)(thefreedictionary.com)(thefreedictionary.com)(thefreedictionary.com)



What is this advice going to provide you?What is this advice going to provide you?What is this advice going to provide you?What is this advice going to provide you?

Peace of mindPeace of mindPeace of mindPeace of mind

Financial GuidanceFinancial GuidanceFinancial GuidanceFinancial Guidance

Work towards your lifestyle goalsWork towards your lifestyle goalsWork towards your lifestyle goalsWork towards your lifestyle goals

EducationEducationEducationEducation

Feeling of comfort and trustFeeling of comfort and trustFeeling of comfort and trustFeeling of comfort and trust



Consumption

Advice Advice Advice Advice 
StrategiesStrategiesStrategiesStrategies

65%65%65%65%

Asset allocationAsset allocationAsset allocationAsset allocation
33330%0%0%0%

Security/fund manager selectionSecurity/fund manager selectionSecurity/fund manager selectionSecurity/fund manager selection
5%5%5%5%

AccumulationAccumulationAccumulationAccumulation ConsumptionConsumptionConsumptionConsumption

Financial independenceFinancial independenceFinancial independenceFinancial independence$
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Our Philosophy

Where does IPS add value?

Age



What represents IPSWhat represents IPSWhat represents IPSWhat represents IPS’’’’ advice?advice?advice?advice?

InsuranceInsuranceInsuranceInsurance

SuperannuationSuperannuationSuperannuationSuperannuation

Retirement PlanningRetirement PlanningRetirement PlanningRetirement Planning

InvestmentsInvestmentsInvestmentsInvestments

Mortgages/DebtMortgages/DebtMortgages/DebtMortgages/Debt

Estate PlanningEstate PlanningEstate PlanningEstate Planning



The Value of AdviceThe Value of AdviceThe Value of AdviceThe Value of Advice

Where is the value ?Where is the value ?Where is the value ?Where is the value ?
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Urgent Needs

Strategic 
Opportunities

Future Planning

Mistakes

Implementation

• Cash flow

• Estate Planning

• Debt

• Insurance

• Legislative

• Tax

• Modelling

• Portfolio (Risk aware)

• Monitoring

• Avoid “the big one”

• ACR/Fincorp/Westpoint

• Protecting you most valuable asset ($ Income)

• Discipline

• Commitment

• Super/ Salary Sacrifice
• Gearing
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Long Term 
Relationship

Fees

•Fair & Reasonable

•Profitable

•Create & add 
Value



Our MissionOur MissionOur MissionOur Mission

Our mission is to assist clients establish and achieve both lifeOur mission is to assist clients establish and achieve both lifeOur mission is to assist clients establish and achieve both lifeOur mission is to assist clients establish and achieve both lifestyle & style & style & style & 

financial goals / objectives.financial goals / objectives.financial goals / objectives.financial goals / objectives.



IPSIPSIPSIPS’’’’ Commitment to youCommitment to youCommitment to youCommitment to you

We will communicate with youWe will communicate with youWe will communicate with youWe will communicate with you

We will act with integrityWe will act with integrityWe will act with integrityWe will act with integrity

We will be respectfulWe will be respectfulWe will be respectfulWe will be respectful

We will act honestlyWe will act honestlyWe will act honestlyWe will act honestly

We will work with you to help you achieve your goalsWe will work with you to help you achieve your goalsWe will work with you to help you achieve your goalsWe will work with you to help you achieve your goals

We will be the best we can beWe will be the best we can beWe will be the best we can beWe will be the best we can be

We will help you enjoy the journeyWe will help you enjoy the journeyWe will help you enjoy the journeyWe will help you enjoy the journey



Your Commitment to IPSYour Commitment to IPSYour Commitment to IPSYour Commitment to IPS

You will communicate with IPSYou will communicate with IPSYou will communicate with IPSYou will communicate with IPS

You will respect the IPS processYou will respect the IPS processYou will respect the IPS processYou will respect the IPS process

You will be respectful to the entire team and the ethos at IPSYou will be respectful to the entire team and the ethos at IPSYou will be respectful to the entire team and the ethos at IPSYou will be respectful to the entire team and the ethos at IPS

You will act open and honestly in all dealings with IPSYou will act open and honestly in all dealings with IPSYou will act open and honestly in all dealings with IPSYou will act open and honestly in all dealings with IPS

You will work with us to help you achieve your goalsYou will work with us to help you achieve your goalsYou will work with us to help you achieve your goalsYou will work with us to help you achieve your goals

You will become an advocate of IPSYou will become an advocate of IPSYou will become an advocate of IPSYou will become an advocate of IPS



Where to from HereWhere to from HereWhere to from HereWhere to from Here

Day 1: Initial Meeting & Your Goals identifiedDay 1: Initial Meeting & Your Goals identifiedDay 1: Initial Meeting & Your Goals identifiedDay 1: Initial Meeting & Your Goals identified

Day 14: Come in and complete the Client Profile QuestionnaireDay 14: Come in and complete the Client Profile QuestionnaireDay 14: Come in and complete the Client Profile QuestionnaireDay 14: Come in and complete the Client Profile Questionnaire

Day 28: Strategy Meeting if applicableDay 28: Strategy Meeting if applicableDay 28: Strategy Meeting if applicableDay 28: Strategy Meeting if applicable

Day 35: Presentation of Statement of AdviceDay 35: Presentation of Statement of AdviceDay 35: Presentation of Statement of AdviceDay 35: Presentation of Statement of Advice

Day 49: Client Induction meetingDay 49: Client Induction meetingDay 49: Client Induction meetingDay 49: Client Induction meeting

Day 400: Annual ReviewDay 400: Annual ReviewDay 400: Annual ReviewDay 400: Annual Review



IPS PricingIPS PricingIPS PricingIPS Pricing

* We note that should you not proceed to Statement of Advice stage and stop 
dealings with IPS after the Data Collection stage, a fee of $275 (inc GST) will be 
charged

1.5% (inc GST) of your Funds Under 
Management Balance

Ongoing Adviser Service Fee

Up to 5.5% (inc GST) of Investment Total Implementation fees

$990 (inc GST) *
Data Collection & Statement of Advice 
Preparation & Presentation

Free of Charge Initial Appointment 



YOU

family & 
relationships

health

hobbies & 
interests career

financial & 
investments


